
Product Information for Round 4 

Provides an Outline of Products For Discussion 

 

Your client is a 25 year old, recently graduated from college, and employed 

full-time. During Round 3 (the semi-finals), you discussed the prospect’s 

personal, professional, and financial goals.   

Keeping those goals in mind, it is time to make some recommendations.   

Below is an outline of the products that you may want to recommend 

depending on the “bucket” you are discussing.   

Two options are provided in each savings “bucket”.  You may only suggest 

and describe a few of these options to your 25 year old prospect, but in total, 

6 are provided for you to choose from.  

On the following pages, each “bucket” is described along with when (in 

years) that money should be used. 

Next, 2 products that would be good options for that savings “bucket” are 

described with key points bullet pointed for your ease of reference.  

 

 

 

 

 

 

 

 



Short-term “Bucket” (1-5 years in the future) 

This money is often called a “rainy day fund” or “emergency fund”.  It is 

meant to pay for unexpected expenses.  They may be used to pay for items 

such as medical emergency or car repairs.  Putting money in this bucket 

helps to reduce current and future debt.  These funds can also fund trips or 

purchases that you plan to make within 1-5 years.  

Products: Savings account 

Savings fund usually earn interest and you can set up automatic 

deposits from you paycheck or from your checking account.  

The money is always available for withdraw in case you need it.  

 Account earns interest 

 Can access funds very quickly 

Money market fund 

A money market fund is an interest earning account.  While 

currently, interest rates are very low, usually these accounts 

earn better interest than a typical savings or checking account.  

Importantly, you can access funds within a money market 

account very quickly (typically within a day or two), which 

makes it a great choice for housing your “emergency funds.” 

 Account earns interest 

 Can access funds very quickly 

 

 

Mid-term “Bucket” (10-25 years in the future) 

This money is for goals 10-25 years from now.  Depending on what your 

client told you, they may want to use this money for future needs such as a 

home or land purchase, starting a family, sending children to college, or 

even retirement.  



Products: Whole Life Insurance 

Unlike “term” life insurance, which is valid for a set number of 

years (typically 10-30 years) and only “pays-out” after death, 

whole life insurance is a type of investment.  Whole Life is 

valid until the policy holder is 121 years old.  The policy holder 

pays a monthly fee (like rent) into the Whole Insurance 

Account.  Over time, these “rent” payments grow, and after a 

number of years, the policy has cash value (built up from all the 

monthly rent payments). Additionally, if the policy holder dies, 

there is a typical life insurance “pay-out” to the beneficiary.     

 Is valid until the policy holder is 121 years old  

o Meaning, the policy never expires 

 The policy holder pays a monthly fee.  This fee is 

“locked-in,” which means it never changes and is cheaper 

if the policy holder is younger when the policy is started. 

 If the policy holder dies, there is a “pay-out” to a 

“beneficiary” of the policy holder’s choosing (a 

significant other, sibling, child, parent, etc.) 

 The policy builds cash value over time, much like 

mortgage payments eventually create “equity” in a house.  

Each monthly payment builds the cash value of the 

policy, which can be “cashed in” much like you could 

sell a house. 

Mutual Funds 

A mutual fund typically invests in stocks and bonds.  The goal 

of the account is to grow your money over time.  They typically 

grow more than funds within a money market or savings 

account.  Mutual funds are a good choice if you don’t plan on 

using the money for more than 10 years as it gives the money a 

chance to grow.  Funds can usually be accessed in 1 to 2 weeks.  

 Account is invested, with the goal of growth 

 Funds take longer to access 



Long-term “Bucket” 

This money is for retirement.  Your client should not plan on accessing it 

until after age 59 ½.   

Products: 401(k) 

A 401(k) fund is a retirement fund.  Often this money is 

invested in stocks or bonds.  The goal is growth over a long 

period of time.  A key benefit of 401(k) funds is that your 

employer sponsors them and often contributes to them on your 

behalf.  Typically, if you contribute to a 401(k) plan, your 

employer will match your contribution.  This means your 

contribution can be doubled (up to a certain limit).  Also 

important are the tax benefits that a 401(k) plan allows.   

 Funds are NOT easily accessed until age 59 ½ 

 Funds grow tax free 

 Often there is an employer match (meaning you save 

money faster) 

Roth IRA 

IRA stands for “Individual Retirement Account.”  This product 

also builds money for eventual retirement.  Like a 401(k), it has 

tax benefits, although these tax savings usually benefit younger 

savers. Like the 401(k), these funds are NOT easily accessed.  

Unlike the 401(k), there is NO employer “match” so your 

savings aren’t accelerated by your company and you can only 

save $5,000 per year in this account. 

 Funds are NOT easily accessed until age 59 ½ 

 Tax benefits (pay taxes up-front, withdraw funds tax-

free) 

 No employer match 

 


